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SESSION 36: INCREASING PUBLIC ACCESS TO SPORT THROUGH MORE OPEN MARKETS FOR SPORTING GOODS

Organized by: the World Federation of Sporting Goods Industry-WFSGI and its affiliated regional and national federations; and co-organized by: the Sporting Goods Manufacturers Association-SGMA, Chinese National Federation of Industries-CNFI and Taiwan Sporting Goods Manufacturers Association-TSMA

Date: Wednesday, 21 September, 11:15 – 13:15

Meeting Room: D

ABSTRACT

The sports industry contributes to global health by promoting access to and encouraging physically active lifestyles. As the costs of health care continue to skyrocket and governments struggle to manage, sports and fitness activity are a universal, low-cost and high-benefit part of the solution. In the United States, an investment of US$ 1 in physical activity leads to US$ 3.20 in medical cost savings.
Whole industries have evolved which form their business models around this, providing workplaces for hundreds of thousands of employees. Nevertheless, the global sporting goods industry is faced with high tariffs and trade-defence measures worldwide. 
The WFSGI is in favour of pursuing freer and fairer global trade, and seeks to highlight the benefits of more open markets, as well as the risks associated with protectionism. As the sporting goods industry is at the forefront of globalization and sporting footwear and apparel are very much “made in the world”, protectionist measures run the risk of backfiring. One way of minimizing such risks would be to have a plurilateral zero for zero agreement in place for sporting goods similar to the ITA. If tariff and non-tariff barriers to trade were eliminated, there would be significant cost savings for manufacturers, brands, consumers and society alike. Increasing participation in sport would be a “win-win” situation for society in terms of public health and for the industry in terms of economics.  
The challenges for governments in the WTO negotiations will be outlined as well as the contribution that the industry can make to help move the negotiations towards a beneficial conclusion. 
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