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World Trade

Organization

	title of the event
	7th THEMATIC COURSE ON TRADE NEGOTIATIONS (ENGLISH)

	venue and dates
	WTO Headquarters, Geneva:  19-30 May 2008

	Course description
	Geneva-based thematic courses focus on a WTO-related topic and usually last one or two weeks.
This course introduces participants to the multilateral trading system and negotiations.  Several sessions are devoted to examining factual and analytical elements to handle negotiations, with a particular focus on processes and techniques used in the evolving context of the multilateral trading system (both under the GATT and now in the WTO context).  As communication is an important element in negotiations, a day is devoted to communication techniques.  An update on current negotiations under the Doha Development Agenda is provided at the end of the first week.  During the second week, the participants engage in a Trade Negotiations Simulation Exercise (TNSE).
This activity is held in Spanish and forms part of the WTO Technical Assistance and Training Plan.



	Objectives
	By the end of the course participants are expected to have:
· strengthened their theoretical understanding of the WTO-related topic(s) specifically addressed in the course (transfer of knowledge);
· strengthened their topic-related skills (improvement of skills);

· strengthened their confidence to actively engage in topic-related WTO work (confidence);

· strengthened their capacity to work in teams and in an international environment (team work);  and

· established and/or strengthened a network of contacts with each other and the trainers/experts (network).

	Programme
	Click here to access the programme of the course

	Organizing institution/body
	WTO

	TARGET AUDIENCE - ELIGIBLE COUNTRIES

	The target audience for this course are government officials from developing countries and economies in transition, both Members and Observers.
Candidates should be directly involved or likely to be directly involved in trade negotiations, preferably in the context of the trade round referred to as the "Doha Development Agenda".


	NOMINATION OF PARTICIPANTS

	As part of the WTO procedures, a letter of invitation is addressed to the relevant government authorities, through established channels, providing the specific conditions, requirements and expected profile of candidates for the course.  Only candidates officially nominated by their national authorities are considered.  Applications received through other channels are not acknowledged.
Participants are selected according to their country's participation in the previous courses during the training cycle.  Priority is given to countries not having been granted fellowships during this period.



	OTHER RELEVANT INFORMATION:



__________

The Thematic Course on Trade Negotiations programme consists of the following modules:

Introduction Module

In this module, the participants will be welcomed, and informed about the course programme, its objectives and its functioning.  The module will also attempt to even out the general knowledge of the participants in relation to the WTO, its history, its objectives, its functions, its organization and its functioning.  The basic principles of the legal framework negotiated by the Members (main rights and obligations), which will be elaborated on throughout the course, will be introduced.  The participants will be encouraged to actively take part in group exercises allowing them to consolidate the various elements which will be developed during the twelve weeks of training.
Module on "Communication skills"

In this module, participants will become familiar with communication techniques and skills which will be put into practice later on during the course inter alia during the "Thema" presentations to be carried out in small groups.  The module will be complemented later in the programme by a session focusing on communication skills used particularly in the negotiation context.
Module on "Negotiation Techniques"

This module will be developed in two steps.
In the first segment, the set target is first to allow participants to acquire and/or reinforce their understanding of some of the basic concepts and theories related or applicable to international trade negotiations.  More specifically, participants will revise the theoretical concepts behind negotiations and identify the main qualities required to increase their efficiency as negotiators.  Then, based on a conceptual framework building on the observation of previous GATT/WTO "rounds" of negotiations, participants will be updated on the state of play in the current negotiations covered by the Doha Development Agenda.  Participants will also be involved actively in various group exercises.

In the second segment, participants will become actors of a role-play exercise (Trade Negotiation Simulation Exercise – TNSE).  They will take an active role in this exercise which reproduces multilateral trade negotiations.  This simulation exercise attempts to reproduce some features and elements of the atmosphere which can be encountered in this type of negotiation when conducted under the auspices of the WTO.  The TNSE represents also a practical complement to the first segment of this module as well as to the communication skills module.
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