World Trade

Organization

	title of the event
	REGIONAL INTENSIVE COURSE ON TRADE NEGOTIATIONS SKILLS FOR ENGLISH SPEAKING AFRICAN COUNTRIES 

	venue and dates
	Cape Town – 11-15 May 2009
Duration of the Course : 5 working days

	Course description
	The Negotiating Skills Training is designed to provide participants with skills and knowledge concerning appropriate strategies and tactics for the conduct of negotiations, as well as techniques of systematic decision analysis for monitoring and managing the negotiating process.  These skills are appropriate for use in both informal negotiating process, characteristic of decision-making within and between organizations, and in more formal negotiations, at both bilateral and multilateral levels.

The training aims at providing instruction in pre-negotiation planning, effective negotiation strategies and tactics, and the management of the negotiation process.  Participants will apply the lessons in simulated bilateral and multilateral international negotiations.

This activity is held in English and forms part of the WTO Technical Assistance and Training Plan 2008-2009.


	Objectives
	By the end of the course participants are expected to have

acquired good negotiating skills to enable them, to negotiate for their Governments in sub-regional, regional and multilateral negotiations.

	Programme
	Click here to access the programme of the event

	Organizing institution/body
	WTO
African Union, African Development Bank, Comesa, ECA, Ecowas, SADC, NEPAD, University of Western Cape, Tralac


	TARGET AUDIENCE - ELIGIBLE COUNTRIES

	This training is designed for officials with good knowledge of the WTO Agreements or the MTS, and who serve as their Government negotiators in regional or international trade negotiations.

The following countries are invited to nominate participants: 

Botswana, Egypt, Eritrea, Ethiopia, Gambia, Ghana, Kenya, Lesotho, Liberia, Libyan Arab Jamahiriya Malawi, Mauritius, Mozambique, Namibia, Nigeria, Rwanda, Seychelles, Sierra Leone,  Somalia, South Africa (host country),  Sudan, Swaziland, Tanzania, Uganda, Zambia, Zimbabwe.


	NOMINATION OF PARTICIPANTS

	As part of the WTO procedures, a letter of invitation is addressed to the relevant government authorities, through established channels, providing the specific conditions, requirements and expected profile of candidates for the course.  Two candidates officially nominated by their national authorities are considered.  Applications received through other channels are not acknowledged.



	OTHER RELEVANT INFORMATION: 
Basic WTO documentations
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REGIONAL INTENSIVE COURSE ON TRADE NEGOTIATIONS SKILLS FOR
ENGLISH-SPEAKING AFRICAN COUNTRIES, 11-15 May 2009, 
CAPE TOWN, SOUTH AFRICA

Programme
	Date
	Time
	Activity
	Speakers/presenters

	
	
	
	

	Monday

11 May  2009
	08:30-08:40


	Introductory and Opening remarks


	Hon. Minister/Host country representative 

	
	08:40-08:50
	Opening statement
	Mr. ****, Director, WTO *****

	
	08:50-09:00
	Course objectives
	Mr. Dickson Yeboah, Counsellor, Institute for Training and Technical Cooperation, WTO 

	
	09:00-09:30
	Participants introduction & expectations
	Participants

	
	09:30-10:30
	●WTO principles and world trade negotiations

●Negotiating framework for reduction of trade barriers
	Mr. Dickson Yeboah

	
	10:30-10:45
	Coffee break
	

	
	10:45-12:30
	●General agreement on trade in services

●Rules
	Mr. Dickson Yeboah

	
	12:30-12:45
	Discussions and Q & A
	Participants

	
	12:45-14:00
	Lunch break
	

	
	14:00-15:30
	Approaches and strategies of trade negotiations 
	Mr. Dickson Yeboah

	
	15:30-15:45
	Coffee break
	

	
	15:45-17:00
	Presentations continued 
	Mr. Dickson Yeboah

	
	17:00-17:30
	Discussion and Q & A
	Participants

	
	
	
	

	Tuesday

12 May 2009
	08:30-10:00
	Overall briefing
	Mr. Dickson Yeboah

	
	10:00-10:30
	Discussion and Q & A
	Participants

	
	10:30-10:45
	Coffee break
	

	
	10:45-12:45
	●Preparation of opening positions

●Problem identification

●Interest identification  

●Inter-departmental consultation

●Political consultation

●Formulation of negotiating positions and strategies 
	Participants

	
	12:45-14:00
	Lunch break
	

	
	14:00-15:30
	National consultations—Cont.
	Participants 

	
	15:30-15:45
	Coffee break
	

	
	15:45-17:00

17:00-17:30
	●National consultations— terminate

●Initial meeting and introduction of delegations.
	Participants 


26 February 2009
	Date
	Time
	Activity
	Speakers/presenters



	
	
	
	

	Wednesday

13 May 2009
	08:30-10:30
	Negotiation session I 

(bilateral negotiations begin, tabling of opening positions) 
	Participants 

	
	10:30-10-45
	Coffee break
	

	
	10:45-12:45
	Negotiation session I -- continued

(bilateral, tabling of positions)


	Participants 

	
	12:45-14:00
	Lunch break
	

	
	14:00-15:30
	Negotiation session I -- continued

(bilateral, tabling of positions, negotiations end)
	Participants 

	
	15:30-15:45
	Coffee break
	

	
	15:45-17:30
	Negotiation session II begins 

(bilateral, tabling of opening positions)
	Participants 

	
	
	
	

	Thursday

14 May 2009
	08:30-10:30
	Negotiation session II continued 

(bilateral, tabling of positions)
	Participants

	
	10:30-10:45
	Coffee break
	

	
	10:45-12:45
	●Negotiation session II ends

(bilateral, tabling of positions)

●Completing all bilateral negotiations and preparing for plurilateral session in the afternoon.
	Participants

	
	12:45-14:00
	Lunch break
	

	
	14:00-15:30
	Tabling of results 

(plurilateral session)


	Participants

Mr. Dickson Yeboah

	
	15:30-15:45
	Coffee break
	

	
	15:45-17:30
	Tabling of results continued


	Participants

Mr. Dickson Yeboah

	
	
	
	

	Friday

15 May 2009
	08:30-09:45
	Informal meeting of groups of 'countries'
	Participants

	
	09:45-10:00
	Coffee break
	

	
	10:00-12:40
	Multilateral negotiations

(plenary session)


	Participants

Mr. Dickson Yeboah

	
	12:40-13:30
	● Debriefing of the exercise

(Plenary session)

● Closing remarks
	●Participants

●Mr. Dickson Yeboah
●Mr. ***, Director, WTO ***
●Hon. Minister/Host country representative

	
	13:30
	Lunch
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